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Home Buying Preparation  

Buying a home is an exciting yet can be daunting life event. For first time Buyers, it can 
be even more exhilarating and worrisome than for those who have experience in 
buying and selling real estate. 

Therefore, all potential Buyers should be prepared for this financial and emotional 
journey with eyes wide opened with realistic expectations of the process.  

 

The illustration to the left shows the three 
components of home buying needed to be 
considered before a purchase can be 
closed. 

First, the money required to pay for the 
house; second,  a short list of needs and 
wants, and third, a realistic time schedule 
beginning with the hunt through to 
closing.  

When these components are followed, the 
Buyer will find the “Sweet Spot” of 
combined expectations. Your personal 
experience in purchasing a house will be  

positive if you reach the sweet spot with the help of your real estate professional. 

1. Money 
The first component is getting the money to finance a home purchase. Start with a 
realistic monthly payment amount. The mortgage will include loan principal and 
interest, but the monthly payment will include property taxes, damage insurance, and 
private mortgage insurance (PMI) if needed. PMI is required for small down-
payments. Get an idea of an amount by linking to Mortgage calculator.org. 
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With a comfortable monthly cost in mind, it’s time to determine your borrowing 
power by obtaining a preapproval from a bank or a mortgage company. Don’t share 
your monthly number with the lender when you apply for your preapproval. Instead, 
find out how much money they are willing to lend you based on your income, assets, 
employment and credit history. 

By the way, you do not need to use the same lender for your mortgage as you do for 
your preapproval. You only need one preapproval, and then you can shop around 
with numerous mortgage lenders later once you’re under the contract. Once you have 
an accepted purchase offer, processing a loan can take between 30 and 45 days. 

It’s key is to find a Loan Officer who is responsive to promptly answering your 
questions, whether by phone, text or email. Such a professional should be genuinely 
interested in helping you find the best loan product about your age, income bracket, 
and your savings.  

2. Needs versus Wants 
You need to have a vision of the home/property components you need, your “must-
haves,” and secondary “like-to-haves.” Write down everything on the two lists, so you 
can clearly articulate them to your real estate professional.  

Start with the externals, such as town/city, neighborhood, schools, and commuting 
distances. Then list your internals, that is, your home/property priorities. This might 
include house style, the number of bedrooms, formal dining room, the minimum 
number of bedrooms, and property with a specifically sized backyard, foundation 
plants, and trees. These are your wants. Like-to-haves may include a full basement, 
fireplace, or a bonus room. 
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3. Timing 
This component of home buying is many times not always seriously considered. 
Unfortunately, poor timing expectations can break a deal. It could be wonderful to fall 
in love with the first vacant house you see, have your offer immediately accepted and 
be ready to move-in within a couple of weeks. But that is an extremely unrealistic. 

Buying a home is first and foremost a 
financial deal with many moving 
parts. A Buyer needs to have a realistic 
understanding as to how long it will 
take to find a house. A price needs to 
be negotiated with trade-offs, 
inspections and remediations have to 
be determined with proper financing 
set up for the purchase, all within the 
Seller’s schedule. 

Those Buyers with a realistic 
perspective of all home purchase 
components may be able to close a 
deal in a short period.  

 

For most people, it can take a couple of months from beginning the search until 
closure. And for some people it could take a lot longer. Every deal is unique. 

A good rule of thumb is to spend at least a couple of weeks to a month in the cities and 
neighborhoods that you feel you would like to buy. Do drive-bys first of those houses 
that may have seeming interest to you and you can cross some off your list and not 
waste your time doing walk-throughs.  

Even though it sounds daunting over that period that you are looking for a house, you 
may want to see anywhere from ten to a dozen houses. 
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The more walk-throughs you make, the more you are learning as you go. After a while, 
you are going to feel comfortable that you have walked away from certain properties 
and can go back to a previous property if it is still for sale. 

Once you have found a house that you would like to buy, please realize that theory 
there is usually at least 45 to 60 days between contract and closing. You will need to 
have the home inspected run various environmental tests and most importantly apply 
and obtain a mortgage.  

You also will need to set up homeowners insurance and a lot of other incidentals that 
your real estate professional will guide you through. That said you might realistically 
leave yourself a bare minimum of three months for your home search if you can swing 
it, and talk in more time if at all possible. 

The Sweet Spot 
Depending on price range, first-time Buyers may find homes in an area needing more 
updating, with certain repairs that have been deferred maintenance over the life of 
the house. If interested in the property potential Buyers should consider the 
differences between necessary repairs and improvements or remodeling. All Buyers 
need to be flexible. 

If a property has all of the needs and at least a few of the ones on the wish list that is 
a good indication that a Buyer should consider putting out an offer. 

The realistic homebuyer balances all three components of the buying process. A 
Buyer is looking for starter home in a lower price range area it’s going to be more 
challenging that they may not like the location condition of the house property or the 
neighborhood. Ultimately realism and compromise of the working aspects of real 
estate purchases 

I hope these tips are helpful. Please call me with any questions you 
have about this content or your real estate investment. 
Kathy  | 765.426.0227 or at Klafuse@shook.com  

mailto:Klafuse@shook.com
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